





























































































































FINANCES 37

TaBLE 4-1. INDUSTRIAL PROFITS AND FAILURES, FIRsST WORLD WaR

Industrial and commercial failures
Corporate net
Year profits,® millions . ey eyeye -
Failures, number Liabilities, miilions
1914 $2,371 18,280 $358
1917 7,342 13,855 182
1921 24 19,652 627

e Excludes intercorporate dividends and Federal income and war, excess and undistributed profits
taxes. ’

Sources: U.S. Department of Commerce, Statistical Abstract of the United States, 1942, p. 352.

Temporary National Economic Committee ' Profits, Productive Activities and New Investment,’”
Monograph 12, 1941, p. 45.

However, the effect of the deflationary forces on the aircraft industry
was intensified because of the latter’s greater than average wartime
expansion compared with its poorer than average resiliency to postwar
depression forces. After the war, practically the entire industry went
through major reorganization or disappeared from the scene.

During the First World War period, four companies accounted for
almost three-quarters of the planes and engines produced for the Army
by regular aircraft manufacturers—Curtiss Aeroplane and Motor Corp.,
Wright-Martin Co., Dayton-Wright Co. and Standard Aircraft Co.
None of the four survived without reorganization.

Curtiss Aeroplane and Motor Corp. reorganized in 1923. (The
company’s sales had fallen from $46 million in 1918 to $1.3 million by
1921.)

Wright-Martin Co. reorganized.

Dayton-Wright Co. stopped making planes entirely.

Standard Aircraft Co. went out of business.

Smaller companies—such as Burgess, Sturtevant, and West Virginia—
also disappeared from the aircraft scene.

Financial Position Prior to the Second World War. During the
decade preceding the outbreak of the Second World War, the industry
experienced a reasonably satisfactory trend of sales and profits. Govern-
ment procurement, though small, provided substantial orders; commercial
airline companies were steadily expanding the scope of their operations,
civilian purchases were mounting, and foreign orders were being filled.

The industry never enjoyed a strong current position because of the
need of expending large sums for experimental and development work
per dollar of sales. The average company’s ratio of current assets to
current liabilities was consistently more narrow than that for the average
industrial company.

However, up to 1940 the industry was gradually bringing its operating
expense ratio under better control (see Table 4-15) and was improving
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